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About EFIC

Australia’s export credit agency 

Purpose is to support growth of Australian business internationallyu pose s to suppo t g o t o ust a a bus ess te at o a y

Provide financial and insurance solutions for Australian exporters 
and offshore investors

100% owned by the Government of Australia

AAA rating (S&P)g ( )

Over 50 years experience
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Our role

Fill ‘market gap’ when commercial finance unavailable/insufficient

Role complementary to commercial lenders

Operate on a commercial basis

Support  Australian involvement in:

export of goods or services

domestic export-related transactions and projects

overseas investment

Customers range from SMEs to large listed companies
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Client profile

Australian based companies and their export customers

Successful track recordSuccess u t ac eco d

Financially stable

Experiencing financial challenges in growing their businessExperiencing financial challenges in growing their business

Sizeable export related contract/s requiring support

Bank unable to assist further without EFIC supportBank unable to assist further without EFIC support
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How does EFIC assist?

Finance to overseas buyers:

Direct Lending

Pre-shipment finance:

Contract specific via Export 
Export Finance Guarantees

Project Finance

Working Capital Guarantee 

Bonding:Post-shipment finance: g

Advance Payment Bonds

Performance & Warranty Bonds

Financing of overseas 
receivables

Documentary Credit Guarantees 
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Export working capital guarantee
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Export working capital guarantee

An on-demand guarantee from EFIC to the exporter’s bank

Secures funding for specific contract/s

Where working capital / pre-shipment finance need is >$0.5mWhere working capital / pre shipment finance need is $0.5m

The funding requirement is determined from the contract cash flow

EFIC undertakes detailed risk assessment

contract, technical, financial and payment risks
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When is it relevant?

The firm has a contract, purchase order or letter of intent

Funding need is more than $0.5 million

Negative cash flow during the contract performance period

Substantial Australian content or net benefit to Australia

Customer unable to obtain funding from bank, or transaction risk 
exceeds bank’s appetite
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Bonds
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Bonds

A guarantee of contract performance (usually unconditional)

When exporter can access pre-payment from the buyer (APB)e e po te ca access p e pay e t o t e buye ( )

May be from EFIC to the buyer, or via a bank

Performance  advance payment and/or warranty bonds  (Not bid or Performance, advance payment and/or warranty bonds. (Not bid or 
tender bonds)

Performance bonds usually 10% of contract value, but market y
practices vary

Risk assessment same as for EWCG :-

contract, technical, financial and payment risks
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When is it relevant?

When called for by the contract (Performance, Warranty)

A guarantee of contract performance (usually unconditional)gua a tee o co t act pe o a ce (usua y u co d t o a )

Available where bank cannot provide, or would only if fully cash-
backed which would not be feasible for the company

Minimum $500k bond for six months preferred 
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Case study – Lean Field Developments, 2011

Customer
Lean Field Developments is a civil construction company 
that specialises in coal seam gas pipelining and services 

Result
Lean Field was able to p g p p g

the Australian and North American resources industries. 

Need
Lean Field was required to provide performance bonds to QGC 

ea e d as ab e to
meet its contractual 

obligations

Pty Limited, the project principal, in support of its contractual 
obligations under a pipe laying contract.  The company also 
needed additional liquidity for existing and proposed contracts.  

S l tiSolution
EFIC provided a bonding line for Lean Field to draw on as 
required,  and also an export working capital guarantee facility 
to support a standby loan facility from the company’s bankers.
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Contact

Geoffrey Toone
Director, SME & Mid Market, Vic & Tas 

0417 349 763
gtoone@efic.gov.au

www.efic.gov.aue c go au

For independent information on export finance:

www.exportfinance.gov.au
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Di l iDisclaimer

This material (Information) has been prepared by EFIC for information purposes only. 
It is in summary form and is therefore not necessarily complete.  

It is not an offer by EFIC to make available to any party any of the financial products It is not an offer by EFIC to make available to any party any of the financial products 
referred to in the Information (Products) and the Information must not, in any way, be 
construed as specific or general advice in respect of any Products.  A person or entity 
should seek their own advice as to the suitability of any Products for their own financial or 

ftax circumstances. Whilst reasonable care has been taken to ensure that the Information 
is not untrue or misleading, no representation is made as to its accuracy or completeness 
and no liability is accepted for any loss arising from reliance upon the Information.  

In accordance with applicable exemptions, EFIC is not required to hold an Australian 
financial services licence nor is it regulated by the Australian Prudential Regulation 
Authority in connection with any of the Products.
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